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OOPMWMPOBAHWME 3KOCMCT]§MHOI7[ MOIEJIN
BbVMBHECA HA OCHOBE I3 AVMH-MbIIIJIEHV I

O. E. Hukonen, C. I'. IMurpuesn
bpsanckuit dprman Poccriickoro 3KOHOMIYECKOro YHUBepCuUTeTa
mmenu I'. B. Ilnexanosa, bpstack, Poccws

ITpenmeTroM HacTosIIIIENI CTaTbU SABJISIETCS VCCIIeOBaHe BO3MOXKHOCTEVI IIpVIMEHEeHMs! I3aiH-MBIIIUIeHVs I T10-
cTpoerms 3 HeKTUBHOT SKOCKCTEMHOVI MOzIeNM Ori3Heca. B kauecTBe 11e71M1 MBI IIPUHSIIV HEOOXOIMMOCTD PacCMOT-
peHMs Tpex OCHOBHBIX oOJIacTeit (pOpMMUPOBaHMS SKOCMCTEMHOV OM3HeC-MOJIes KOMIIaHMU: OTpebuTe, mapT-
Hep®el M TIPOAYKTHI/yCIyTu. MBI cumTaeM, YTO MPOTOTMIVpPOBaHME Ha3BaHHOV MOJeNV OpraHm3anmy OwmsHeca
IIOJDKHO OCYIIECTBJISTBCS 110 Ha3BaHHBIM HallpaBJIeHMsIM. B cTaTbe NpoaHaIM3MpOBaH T'eHe3VC IOHSTVS Au3alH-
MBIIIUTEHVS VI PACCMOTPEHBI 0COOeHHOCTV (pOpMIIPOBaHIS SKOCVICTEMHOVI MOZIeNV OM3Heca Ha OCHOBe IIPVIMEHEHVIS
OV3alH-MBIIUIeHNs. ABTOpaMM MCCIIeloBaH OMBIT (POPMUPOBAHMS 3apyOeXKHBIX M POCCUNICKMX MOIeJIer 3KOCH-
cTeMHOro Om3Heca, a TakXe ollpefiejleHbl (PaKTOPhl ero 3 PeKTUBHOCTH. VIcIob30BaHMe IOAXOI0B IIpOaHaIN3M-
POBaHHBIX 3KOCMCTEMHBIX KOMITaHW, 10 HaIlleMy MHEHUIO, SBJISeTCs] KITIOYeBBIM (PAaKTOPOM YCIIEIITHOTO BefeHVIs
O13Heca B COBpeMEHHBIX yCJIIOBUSAX, XapaKTepU3YIOLINXCsl POCTOM HUpOoBU3alMy U IepeKIoueHneM II0BeeHYe-
CKMX TIaTTepHOB IoTpebuTerteVt ¢ odraliH- Ha OHJIAVH-Cpey COBepIIeHMs CAeIoK. YKasaHHas TpaHcdOopMars
IIoBeeHNs TIO0TpebuTerert HaOJIIomaeTcs y>Ke HeCKOJIBKO JIET, OJHAKO OCODEHHO BIIevaTIsIollee YCKOpPeHUe Iepe-
xofa K OHJIalH-3KOCMCTeMaM OoTMeudeHO B nepwuop, nadneMuy COVID-19 1 B mocTnangeMuniHein nepuop. ITo MHe-
HUIO aBTOPOB CTaThbM, UCIIO/Ib30BaHMe IU3aliH-MbIIUIeHNS], €F0 MeTOJ0JIOIMUeCKMX U MHCTPYMeHTaIbHBIX ITOJIXO0B
IIO03BOJIUT CO3[aBaTh VMHTETPUpOBaHHbIe KJIVEHTOOPVEeHTPOBaHHbIe IIpeJIoKeHNs, a TaKkke (popMuUpoBaTh HOBEIE
OTpeOUTeIbCKIe IIEHHOCTY, OCODEHHO Ha HaYaJbHBIX STallax pa3paboTKM 3KOCUCTEMHBIX OV3HeC-MOIeJIe.
YcnentHocTs NpyMeHeHMST 3KOCUCTEMHBIX OM3Hec-Mofieslert IpoaHaIM3POBaHa C IIOMOIIBIO B3BEIIEHHOTO II0 PhI-
HOYHOV KallTa/IM3aluy OTedecTBeHHBIX Kopropauui nHaekca RUSECO, neMoHCTpUpOBaBIIIero YCTOMIMBYIO M-
HaMMKy K HOBbIIeHMo BIUIOTh 40 2022 r. IlpuBeneHHble aBTOpaMy [JaHHBIE O PHIHOUHOWM KallUTaIM3alyM 3apy-
GeXHBIX SKOCHCTEMHBIX KOMIIAHWIT CBUETEJICTBYIOT B II0JIb3Yy IIPEIIIOJIOKEHNS O 11eJIeCO00pasHOCTI MO00HOro
rofxoma K co3gaHmio 3¢ dpeKTMBHBIX OV3HeC-MOIeIIe.

KatoueBuie car06a: GisHec-MO[IeI1h, MHIIEKC SKOCVCTEM, IIOBELeHe TI0TpeOnTesIer], 5KOCUCTeMHast OVI3HeC-MOJIeITb.

BUILDING THE ECOSYSTEM MODEL
OF BUSINESS ON THE BASIS
OF DESIGN-THINKING

Olesya E. Nikonets, Sergey G. Dmitriev
Bryansk branch of the Plekhanov Russian University of Economics,
Bryansk, Russia

The subject of the present article is researching the opportunities to use design-thinking for building the efficient
ecosystem model of business. The goal of the research deals with the necessity to study three principle fields of
shaping the ecosystem business-model of the company: customers, partners and products/services. We think that
prototyping of this model of business organization shall be accomplished along these lines. The article analyzed the
origin of the notion ‘design-thinking” and studied features of shaping the ecosystem of business-model on the basis
of design-thinking. The authors learnt the experience of shaping overseas and Russian models of ecosystem business
and identified factors of its efficiency. According to our opinion, the use of ecosystem company approaches, which
have been analyzed, is a key factor of successful business running in current conditions characterized by growing
digitalization and changing of customer behavior patters from off-line to on-line deals. The mentioned customer
behavior transformation has been observed in recent years however, the most impressive acceleration of transition
to on-line ecosystems took place during COVID-19 pandemic and in the post-pandemic period. The authors are sure
that the use of design-thinking, its methodological and instrumental approaches can give an opportunity to make
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integrated client-oriented offers and create new customer values, especially at the initial stages of developing
ecosystem business-models. Effectiveness of using ecosystem business —models was analyzed by RUSECO index
(weighted on market capitalization of home corporations), which demonstrated stable upward dynamics up to 2022.
The information given by the authors about market capitalization of overseas ecosystem companies testifies in favor
of the assumption of expediency of this approach to developing efficient business-models.

Keywords: business-model, ecosystem index, customer behavior, ecosystem business-model.

BBepneHue
MS&VIH—MBHHI[GHVIG, "in HpoeKTHoe
MBIIIUIEHVe, SBJISIeTCS CBOErO  pora

dyHImamMeHnTOM I POPMUPOBaHMA U
pasBuTHs 3KocucTeM OmsHeca. IIpumeneHne
AV3aliH-MBIIIUIeHVs], eT0 MeTOIIOB M MHCTpPY-
MEHTOB Ha HauaJbHBIX 3TallaX pa3paboTKM
9KOCHCTeMBI ITO3BOJIUT CO3/jaBaTh MHTETPUpPO-
BaHHbIe KJIVMEHTOOPMEeHTVpPOBaHHbIe IIpef-
JIOXKeHNsI, HOBble IIOTpeOUTeIbCKIMe IIeHHO-
CTIA

B coBpeMeHHBIX yCIIOBMSAX KOMITAHUU JIJIA
IOOCTVDKeHMs I1eJIeVl pasBUTHs OmsHeca dop-
MUPYIOT OM3Hec-MOIe/IM B BUIe 3KOCHUCTEM.
3a cueT 3TOro, Kak IIOKasblBaeT IIpaKTMKa,

Onpeaenexve

npobnembl

Monck

notpe6HocTeR K
B6eHYMapKeTUHI

TecTnpoBaHue

MVP

anoromnwposawe

L Mo3roBoit wtypm

IPOMCXOOAUT MOJIydeHVe HOIOIHUTEeIbHBIX
JIOXOII0B OT HOBBIX IIPOIYKTOB U YCIIYT U CO-
37IaI0TCSI HOBBIE ITOTPeOnTeIIbCcKYIe IIeHHOCT.
YcKkopeHHBIT TIPUPOCT PasBUTHUSA SKOCUICTEM
IIpOM3011IeN B IIePUO]] IJI00aIbHO TTaHAeMUM
COVID-19 BBuay nepexoma OOJIBIIOrO KOJIN-
4JecTBa NHoTpebuTesIeNt Ha 1M POBbIE TEXHO-
JIOTVAVL

FeHe3nC NOHATUA «AN3aNH-MbILLIEHMEe»

[v3arH-MbIIIUIeHMe Co3daeT AMHAMUYIHYIO
VHTEePaKTUBHYIO Cpefly, KOTopas CIIocOOCTBY-
eT OOydYeHMIO IIOCPeICTBOM OBICTPOTO KOH-
LeNTyaJIbHOrO ITpOTOTHUIMpOoBaHus (puc. 1).

Onpepaenexne
npo6aembl

[
N
Mojick HoTpeBHocTei!
V"ﬁt\EH‘-‘{VIapKeTMHF

[N
AL

_________

Puic. 1. Dranmel gu3anmH-MbIITUIEHVS

[usanH-MpIIIUIeHe - 3TO co3[laHue, a
TaKXXe a/lalITMBHOEe WCIIO0JIb30BaHle COBOKYTI-
HOCTM MOjleslell IIOBeleHus ¥ IIeHHOCTeVL
[v3anH-MbIIIUIeHVe OOBIYHO BU3YaIM3MIPYeT-
Csl KaK IIOBTOPSIONIASsICSL cepus M3 IIATU OC-
HOBHBIX 5Tanos. CraHpmapTHas dQopma Au-
3aVH-MBIIUIEHNMSI IIpedCcTaBIeHa cjieBa Ha
puc. 1. B peassHOCTM B3aIMOAEVICTBYIE MEXITY
BCeMI 3JIeMeHTaMM ITPOMCXOOUT Oosiee Xxao-
TUYHO, TaK KaK 9KOCVICTeMHasl Ov3Hec-MopesTb
KaK JXMBasi CCTeMa I'MOKO pearvipyeT Ha m3-

MeHeHNs, BHOCUT KOPPEeKTMPOBKM Ha Bcex
3Tariax XM3HEHHOro LMKiIa Ipoekra. Kak o1-
MedaroT 3apybexHsle mccirenosaterm [9; 15],
VI BBIOOpa IIpaBWIBHBIX TOUYEK IlepervOa
HeOoOXOIMM aJIaIITVBHBIN OITBIT. DTO MHTEJI-
JIeKTyaJIbHas [JesiTeJIbHOCTh BBICOKOTO IIOPSI-
Ka, KOTopas TpeOyeT MpaKTUKM ¥ IIOgaeTcs
o0y4eHMIo.

IlepBrie TeopeTmyecKme XapaKTepPUCTUKNI
OV3aviH-MBIIIUIeHMS MOSBWINCH 0KOJ10 40 j1eT
Ha3az v B OOJIBINEVT CTEIeHM MMeIM aKajie-
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MUUECKYI0 HPUPOAY, VCIOIB30BAINCH IS
OOBsICHEHNMS TeX VIV VHBIX SIBJIECHUV B YHU-
BEePCUTETCKOM cperle Ha crenkypcax. ITpak-
THUYecKasl HaIlpaBJIeHHOCTh TepMIHA OTHO-
cures npuMepHo K 2005-2009 rr.

MoOXXHO BBIIEINTH CielyIollyie Harpasiie-
HVISI BOJTIOLIUY TIOHSTVS IV3alIH-MbIITUTeHMS:

1) nuzamH-MBIIIUIEHVEe KaK CO3[aHMe ap-
tedakToB [13];

2) nuzamH-MBIIUIEHNe KaK pediieKCrBHas
npakTuKa [11];

3) musalH-MBIIIUIeHVe KaK [1esTeJIbHOCTh
110 pereHuo pobiem [10];

4) muzaH M Au3ariHepCcKoe MBIIIUIeHVe
KaK criocod paccyxaeHns / IIpuIaHms CMbIC-
JTa Beram [3; 4];

ObpasoBaHue,

3,1 TpsiH gonn.

Typusm,

2,7 TpNH
nonn.

JlorucTuka,

2,2 Tp/H
nfonn.

KopnopaTtusHbie
CepBuUChI,

4,7 TpAH A0NA.

B2B-mapkeTnneiic,

310poBbe,
6,2 Tp/H gonn

5) musamH-MBIIUIEHVe  KaK  CO3JaHue

cMbIcia [3].

JKocucTteMbl B POCCUACKOM

M MexayHapoaHoMm 6usHece

DKOCHUCTeMa — 3TO OIpeJesleHHbIV Habop
TOBApPOB U YCJIYT, C IIOMOIIBIO KOTOPBIX IIPO-
UCXOOUT (POpMMpOBaHMe HOTPeOUTETbCKIX
MpeIIOUTeHNI 1 yIOBJIeTBopeHue nudde-
PeHILIMPOBaHHBIX MeXOTpacjIeBbIX MOTpeOHO-
CTell B paMKax e[IMHOV OM3Hec-CICTeMBl U B
equHOM mHTepderice [1]. TTo maHHBIM KOM-
nanvm McKinsey&Company, 71% morpebu-
TesleVl IPUHMMAIOT 1IMPOBYIO TpaHcdopMa-
uuIo OmM3Heca, OCHOBaHHYIO Ha (PopMMpoOBa-
HUM 3KOocricTeM Om3Heca (puc. 2).

B2B-cepsucsl,
14,3 TpsH gonn.

Puc. 2. HantpasieHns 6usHeca, 3a/1€/ICTBOBaHHBIE B MMPOBBIX 3KOCHCTEMAX,
VI YpOBeHb VX KalluTaIu3aluy, 1o JaaHbM Komnanvm McKinsey&Company

Okcnieptl McKinsey&Company ormeua-
10T, YTO Ha I POBOVL SKOCUICTEMHBIVI O13HecC
K 2030 r. Oymer mpuxonutbcs 6osee 25% 3Ko-
HOoMMKM. OOIMMI JOXOH KOMIAHWI C YKOCH-
CTeMOVI cOCTaBUT IipyMepHO 70 TpiIH moivia-
poB. Ha ceromusmmsamMi meHs A0S 3KOCH-
CTeMHOT0 OM3Heca B MMPOBOM IIPOCTPaHCTBE
COOTBeTCTByeT BeymmumHe B 1-2% oT Bcex
cdpep SKOHOMUKIA.

Ha poccuiickoM pbIHKe IIPUCYTCTBYeT 0o-
see 10 sKOCMCTEMHBIX KOMIIaHMT, HaIIpuMep,
«Cbep», «SIHmekc», «TmHBKOPD», X5 Retail
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Group, Ozon, Wildberries, «BTB», «MTC»,
VKu gp.

Okocmcrembl «COep» M «SIHOEKC» VMEIOT
HanOosIplllee 4YMCIIO IIOJIb30BaTesient (Oosiee
100 MyIH uesiOoBeK), IpWM 3TOM 4YMCTas IMIpU-
OBUIb POCCUVICKMIX KOMITAQHUW B 3KOCHUCTEM-
HOM Om3Hece B 60 pa3 MeHBIIle, UeM Y MUPO-
BBIX IIpercrasuTesteit (puc. 3). MHorme poc-
CUVICKVIe KOMIIaHWM Ha CETONHSIIHUI [IeHb
HaXOHATCA B CTauM 3apoXaeHus vwin dop-
MMPOBaHMS, TI0O3TOMY ellle He JOCTUIIIN MaK-
CUM&JIBHBIX IIOKasaTeslerl HpuObUIM. 3ada-
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CTYIO KOHKYPEHI MeXAy pOCCVIVICKI/IMT/I
9KOCUCTEMaMM BBICTPaNBa€TCida II0 T'OPU3O0OH-
TaJIbPHOMY WV KOMIUIEKCHOMY TUILY, B CBA311

120
103 104

100 90
79,7
80 72,5
60
38,5

40

19 21,3
. i1 B

0
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C 3TUM OHU KOHKYPUPYIOT Ha OTpacjIeBbIX
PBIHKax MeX/1y cobor1.

\e)
<& _ X
B\ &
&

O’L

B Konuyectso I'IO!'Ib3OBETeJ1€ﬁ, M/H 4en.

Puc. 3. Macmira® mesTeTbHOCTV POCCUMICKIX 3KOCHCTeM (ITo maHHBIM Ha 2021 1.)

i1 OLleHKM IedTeIbHOCTM POCCUVICKIX
9KOCHCTEM VCIIOJIb3YIOT B3BellleHHBIV 110 Pbl-
HOYHOW KaOWTaIM3aI[MM WHOEKC SKOCUCTEM
RUSECO. Ilpu pacuere MHeKca MCHOIB3YIOT
aKUIMy KPYHHENIINX KOMIIaHU-9MWUTEHTOB
Ha MockoBckom Oupike, KOTOPBIX MOXKHO
CUMTaTh SKOCUCTEMAaMV VUIIM KOMIIAHMSIMIU,
IIPeIOCTaBIIIONIVIMI IIVIPOKMUVA CIIEKTP YCIYT
B paMKax eIOMHOro IIpocTpaHCTBa. VIHmekc
RUSECO sBigercs 11eHOBBIM MHAEKCOM, y4u-
TBHIBAIOIINMM TOJIBKO W3MEHEHWMS CTOMMOCTU
aKIIM/ SMUTEHTOB-y4YacTHMKOB. B Tabm. 1
IIpUBeIeH COCTaB MHIIeKca ¥ Beca ero ydacT-
HUKOB. [IMHaMMKa MHIeKca POCCUTICKMX KO-
cucteM RUSECO npepcrasiiena Ha puc. 4.

Tabnuma 1
Cocras nmHaekca 3kocucreMm RUSECO
¥ Beca ero YIaCTHUKOB*

Hosa6p»

VYuacTHMK 2020 2022
ITAO «Mockosckast 6upxa MMBB- 132 75
PTC»
TTAO «MobwibHble TerreCructeMbi» 15,2 15,0
Ozon Holdings PLC 11,9
TTAO «PocresiekoMm» 11,8 7,0
ITAO «CGepbank Poccrm» 15,0 15,3
TCS Group Holding PLC 14,3 15,3
VK Company Limited 4,5
Baux BT (ITAO) 15,2 8,2
PLLC Yandex N. V. 15,2 15,3

* CocrapJieHO 110 JaHHBLIM caliTa ipei.ranepa.ru

180 200
L I

160

100
y

180 200
I I

160
I

100

2020 2021 2022

- RUSECO Index
W Hpec MockoBCKol Gupku (31.12.2018 = 100)

2020 2021 2022

@B RUSECO TR Index
S lHnekc MockoBCKo# Gupki - TR (31.12.2019 = 100)

Puc. 4. IvHaMuKa MHOEKca poccutickmx skocvcreM RUSECO
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IIpu paccMoTpeHMM KOHKYPEHTOCIIOCO0-
HOCTM 3KOCUCTEMHBIX OmM3Hec-Mofiesienn B 00-
111eM KOHTeKcTe Oe3 IIPpMBSI3KM K KOHKPETHO
CTpaHe IV PerMOHY MOXHO 3aMeTUTh, YTO B
IIepBYIO Oo4Yepeslb OHa BBIpaKaeTcsl B HaJIM9UM
HOTPeOUTeIbCKON BBITOABI IS YYaCTHUKOB
PbIHKa, KOHEYHBIX ITOTpeOuTesIeNt, MMeoImX
BO3MOXKHOCTb  y/IOBJIETBOPSITh PasHOOOpas-
Hble IIOTPeOHOCTM 3a cueT yAOOHOro MHTe-
rpupoBaHHOTO MHTepderica n anddepenIm-
aluy IIPOOyKTOB M YCJIYT B paMKax OIHOW
KOMITaHU.

Huddepentiyarinsg mogTaJIKMBaeT —Bcex
YYaCTHUKOB PbIHKA K (POPMUPOBAHUIO CTpa-
TeIrMM Pas3BUTHSA, YUYUTBHIBAIOIIENT BO3MOX-
HOCTb BHEJpPeHMs 3KOCUCTEMHON MOIEeIN.
M s10 oOuUeBMOHO, TaK Kak elre Hwan
@epriocoH B cBoelt KHUre «BocxoxeHne Je-
Her» OTMedaJl, YTO JelleHTpam3anus — 3TO
KJTIOU K ITOpa3UTeIbHOV YCIIeITHOCTH [5].
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Microsoft

1876 1855
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Apple Saudi Armaco

MocTpoeHne aKOCUCTEMHbIX

OusHec-mopgenen Ha ocHoBe

OU3alH-MbILLSIeHUA

@opMmupoBaHMe 3KOCHUCTEMHON Om3Hec-
Moge — HellpocTas CcTpaTernyeckas 3agava
mig KoMmrmmaHmy. CII0OXHOCTU SKOCUCTEMHOV
MOJIeJIVI B IIepBYIO Oouepe/ib CBSA3aHBI C ee MO-
HeTu3allyer, a BO-BTOPbIX, C CO3aHNeM KOM-
IUIeKCa TOBAapOB WM YCJIYT, YAOBJIETBOPSIIOIIVIX
IIOTPeOHOCTM KIIVEHTOB KOMIIaHUM. Bo MHO-
roM HoOUThCs ycrexa B POpMUpPOBaHUM KO-
CUICTEMHOVI MOJIEJIN II03BOJIAET AM3aliH-MBbIIII-
JIeHVe, TaK KaK BbICTpavBaHUe ITyjla TOBapOB
VI YOIYT B paMKaX 3KOCKCTeMbl Ha OCHOBe
IPaBWIBHO BBICTPOEHHBIX IHPeNIIOYTeHUN W
IIOTpeOHOCTeI  IIO3BOJIAeT CHU3UTH PUCK
ommbok mpu MVP. Hawubosee ycnerniHbe
IpUMepbl 3KOCUCTEMHBIX KOMIIAHWMI Ha MU-
POBOM pBIHKe OTHOCATCA K ceKTopy B2B, ko-
TOpble OOBEOVHSIOT B 3KOCUCTEMY pasiind-
Hble HallpaBjIeHus — OT (PMHAHCOB [I0 COILIM-
AJIbHBIX ceTer. Bermunia mx KaouTaImM3arin
HpuBeeHa Ha puc. 5.

1572

999
|||| 709

Amazon Alphabet Alibaba

B Kanutanusauus, MApg, 40N,

Puc. 5. Berrmranza Kanmraiamsanmy KPYITHEVIINX 3KOCUCTEMHBIX KOMITaHWT,
110 naHHbIM Ha 2021 1.

YcnenmHocTh  KOMIIaHWII B peaiv3ariin
9KOCHCTEMHOVI MOZIeJIVI BO MHOTOM OIIpesierisi-
eTcsa popMmupoBaHMEM HOBOrO oOpasa MBIIII-
JIeHWsI C COXpaHeHVeM WHOVIBUYaJIbHOCTY,
yuuThiBass Ipu  (POpMUPOBaHUM HPOPWIIL
IIOTpeOuTeIIs ero MeHsIoIIecs ITIOTPeOHOCTI
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B IIPOEKIINN «BYepa — CErofHs — 3aBTpa». Oc-
HOBHOV IIPVHIIAII BBICTPaVIBaHMS MOV
Ou3Heca M IIpOeKTMpOBaHMS oOpasa HOTpe-
OuTesist - «I11ocTaBb ceOs Ha MeCTO HOTpedu-
Tess» [2; 6].
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MoOXHO BBIIEIUTH TPM OCHOBHBIX 3Talla B
IIOCTPOEHNN  SKOCUCTEMBL:  OIIpeJielIeHe
cTpaTeruy, IPOeKTUpOBaHMe SKOCUCTEMBI U
IIOCTpOEeHVIe 3KOCUCTEMBI (PHC. 6).

MNOCTPOEHUE IKOCUCTEMHOM OENN BUSHECA

. 4

I'Ipneumpouau He IKoCHUCcTeMbI

NocTpoexne skocucTembl

Puc. 6. bazoBble 3Tambl HOCTPOEHA
SKOCHCTEeMHOVI MOV On3Heca

260
240

220

DddeKTMBHOCTD ¥ HEOOXOOAMMOCTb M-
3aMH-MBIIUIEHMS I OmM3Heca CeromHs W3-
BECTHBI U He BBI3BIBAIOT COMHeHmM. Vccreno-
BaHuss McKinsey&Company mokasbIBaioT,
YTO KOMIIAHMW, VICIIOJIB3YIOIIe B CBOem Owms-
Hec-MOJIeJ/IN Au3aliH-MbllIUIeHVe KaK cTpate-
TVYECKUVI VHCTPYMEHT, SIBJISIOTCS 0oJlee KOH-
KYPEeHTOCIIOCOOHBIMIM Ha PBIHKE ¥ VIMEIOT
0oJIbIlle BO3MOXXHOCTEV IS MaKCHMM3ALIN
IprObUIM, BHeOPeHMs MHHoBAIMMI. [n3arH-
MBIIIUIeHVe TI03BOJIsieT pa3pabaTbiBaTh MHTY-
WUTVBHO IOHSTHBIE IIPOIYKTHL 1 OTBEYaTh I10-
TpeOHOCTIM KIMEeHTOB, paboTasi Ha oIepexe-
HIe, YTO HeloCpeICTBEHHO CKa3bIBaeTCs M Ha
UHAHCOBBIX  pe3ysIbTaTaxX AesTeIbHOCTU

(puc. 7).

2016 2017 2018 2019

[oxoa (nokasatenun uHaekca McKinsey BepxHero KBaptuns)

061wasn npubbiib akuMoHepam (nokasatenn nHaekca McKinsey BepxHero KBapTuns)

061wasn npubbiib aKLMOHEPAM (OTPAC/IEBbIE OPUEHTUPBI)

Puc. 7. [InnaMnka ¢pvHaHCOBBIX ITOKa3aTeslerl KOMIIaHW,
VICTIOJIB3YIOIIVIX AV3aliH-MbIIIUIeHVe B O13Hec-Moern

200
180
160
140
120
100
2013 2014 2015
s [10X0O/, (OTPACNEBbIE OPUEHTUPDI)
WccrienoBanms McKinsey&Company
TIOATBEAVUIN sdpdekTMBHOCTE  AM3aMH-

MBIIUTIEHMS B OM3HeC-MO1e/IM KOMITaHWI, TakK
Kak OoJree BBICOKME ITOKaszaTelM WHJIeKca
nmsaviHa McKinsey xkoppernvpoBaim ¢ pocToM
BBIPYUKY, a IJIsI BEpXHEro KBapTwIs — ¢ Oosiee
BBICOKOVI JTOXOIHOCTBIO TSI aKI[MOHEPOB
(pmc. 8).

st popMmpoBaHMsT M pasBUTUST IKOCU-
CTeMHOVI OV3Hec-MOIeI HeOOXOOVMMO ydm-
TBIBATh CJIEIYIOIIIIE [TapaMeTPhbL:

1. Tpennsl pblHKa Wi POPMUPOBAHUA
HanboJiee TOUHOTO 1 OOBEKTMBHOIO IIOPTpe-
Ta norpeOurens. OmHVM M3 KIIOYEBBIX WH-
CTPYMEHTOB [JIsI HAHHOTO O3STalla sBJIXI€TCS
IIPOTHO3MPOBAHIE.

2. OOpa3 9KOCUCTEeMEBI 11 ee IIEHHOCTb. [1pn
pa3paboTKe cTpaTerny HEOOXOOVMMO YYWUTHI-
BaTh TOUKV pOCTa OM3Heca, OIMpAThCs Ha CO-
LVIOJIOTIYeCKMe VI MapKeTVHIOBBIE VICCIIEeNO-
BaHISL
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3. LleHHOCTHOE HpeJIOXKEeHVe Ha OCHOBE
IOV3aiiH-MBIIIUIEHNS, TaK KaK Ba’KHO He IIpo-
CTO WMeTh YHMKaJIbHOE IIpeUIOXKeHne, a
VIMeTb IIPeJIOXKeHNsl, OCHOBaHHbIe Ha COBIIa-
IEeHUV WHTEepecoB KIVNEHTOB, TeH/IeHIINII
PbIHKa, OM3Hec-cTparerm U T. 1. [7].

25
20,6
20

15 153 15
15
10
6,3
4,6 '
5 4 r ‘
0

Bbipyuka/revenue, %

O6wan peHtabenbHocTb, TRS, %

[1KOMNaHum1 HUKHEro KBapTua
1 Komnaxuu Il KeapTuna

[ Komnauw |Il kBaptuna
[ KOMNaH1u BbICWEro KBapTUAA

Puc. 8. ITokasaTenu nagekca McKinsey
9KOCUCTEeMHBIX KomItaHum B 2021 .

DKocucTeMHasi OVM3Hec-MofIe/Tb KOMITaHWUM
HOpY IIOCTPOEHMM [OJDKHA YUUTBIBATH TPU
OCHOBHBIE O0JIacTV: IIOTpedUTeN, IapTHEPHI
VI IPOIyKThI/ YCITyTA.

IlepBast 007acTh It IIOCTPOEHMSI SKOCH-
cTeMBbI — TToTpebuTesTb. OCHOBHOV aKIIEHT fe-
JIaeTcsl Ha MIOBeJIeHNV ITIOTPeOuTeNIs, II03TOMY
HPOEeKTMpPOBaHNEe IOPOXHOV KapThl IOTpe-
OuTesnsi siBJIsieTCS BaKHBIM 3JIEMEHTOM, II03-
BOJIAIOIIVIM ~ YUUTBHIBATh IIOTPEeOWTEIbCKIII
OIBIT. VIMEHHO Ha OCHOBe [JOPOXKHOV KapThl
HoTpeduTessl, Wi, APYTMMU CJIOBaMW, IIPU
IIOMOIIM  KapTorpadovipoBaHMs  IBVDKEHWS
IHOTpeOunTesIs, BBICTpAMBAETCS SKOCHCTEMA C
KOHKpPETHBIM HaOOpOM TOBapoB W YCIIYT,
muddepeHIIMPOBaHHBIMY  KaHaJIaMV, y4W-
THIBAIOIIIAsl 1IEHHOCTHBIE IIPeIIIOYTeHS KTV~
enToB. OHAKO M 3/1eCh CJIeflyeT IIOHVIMATh,
YTO uYpesMepHas nuddepeHIManMs M W3-
JIVIIITHYE TPeyIoKeHNs 171 KIIMeHTOB OyyT
VIMeTh OTpUIATENIbHBIN 3ddekt. ITosTomy
OVCOVIUIVIHA W COEePXXaHHOCTb - 3TO 1IBa
KITIOUeBBIX MOMEHTa, KOTOpbIe He CIIeflyeT 3a-
ObiBaTh [§; 12].

Bropas 0671acTh 3KOCHCTEMBI — ITAPTHEPHI.
MeXCceKTOpaIbHOCTb 3KOCVICTEMHOVI MOJIENN
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OmsHeca ITIO3BOJISIET CO3MABATh ILIEHHOCTHOE
IIpe/IOKEHVe BO BCEX HAITPABJIEHMSIX U Tpe-
Oyer ocoOoro BHMMaHMS K IIOCTPOEHUIO
MapIIpyTa it orpedurertst. [Tpu atom, BbI-
CTpamBasi 9KOCHCTeMY, HEOOXOIMMO He TOJIb-
KO popMmpoBaTh pasHOOOpasHbIe IIPOTyKTO-
Bble IIPeJIOKEeHNs], ITO3BOJISIONINe Iprodpe-
CTW IPOIYKThI, 0POPMUTE CTPAXOBKY U T. .,
HO M aKTyaJIM3VIPOBaTh IIPOrPaMMY JIOSUTBHO-
CTVM KIIVIEHTOB, ITO3BOJISIOIIYIO HaKarUIVBaTh
OaJUTbl M TPATUTB MX BO BCEX CErMEHTax KO-
CUICTEMBI.

Cnenyromiast cdepa 3KOCUCTEMBI - IIPO-
OYKTBI U YOIYIU — SIBJIS€TCS HEKMM (pyHAa-
MEHTOM ¥ B COBPEMEHHBIX YCJIOBMSIX Yallle
BCEro IIpe/CTaB/IsieTcss Ha PBIHOK B BUJe
IIaT(POPMEHHOIO IIPOAYKTa, IIPVIIOKEHVIS.
Kak ormeuarn 3apyOeXxHble vicCiIeioBaTelIn,
Oynylilee IMEHHO 3a IIOIVICHOVI MOJIEIIBIO,
C 9TVM HeJIb34 He COTTIacuThes [14].

ITput cozmanHmM 3KOCKUCTEMBI CllefyeT dop-
MMPOBATh I’MOKYIO smart-Moziesib, KOTopas He
TOJIKO BHeJIpseT HOBBbIe PellleHNs], yIIpaBIIsi-
eT BCceMM KaHaJIaMV TIPeJIOKeHNI, HO VI IT0TI-
CTpamnBaeTcs MO M3MeHeHMs pbIHKa, IIOTpe-
OuTerTbCcKOe ToBeleHe, YCTpaHseT cOom.

3aknoyeHune

B coBpeMeHHBIX yCIJIOBMSIX MIHHOBAIIUV WT-
paloT 0ocolyio pojib, M OM3aliH-MBIIUIeHVe
IIO3BOJIsIET BBICTpauBaTh Ow3Hec-MOHen ¢
Oojiee BBICOKOV SKOHOMMYECKOVI OTIaueri.
YpoBeHb IIPOOYKTOBOVI MOHETM3AllMM [aH-
HBIX MOJIeJIeVI CYIIeCTBEHHO OT/IMYaeTcsd OT
APYyIMX KOMIIaHUN. [IM3aliH-MBbIIIUIeHMe JIer-
KO BCTpawmBaeTcsl B Om3Hec-IIpoliecchl KOMIIa-
HUW ¥ MO3BOJIEeT JOCTUYb BBICOKMX (PUIHAH-
COBBIX Pe3yJIbTaTOB U YCWINTHL KOHKYpPEHT-
Hble ITperMyIlIlecTBa KOMIIaHUW. DTO JIOCTU-
raeTcd 3a CUeT TOro, 4TO KOMIIAQHUM C 3KOCU-
CTEMHOV OM3HeC-MOJeIblo, IIPVUMEHSIOIIVe
OV3anH-MBIIUIEHNe, 3a cueT AuddepeHIma-
IUM HPOOYKTOB/ yCIIyT, IepCOHaIM3MUPOBaH-
HBIX MHHOBAIIIOHHBIX PelleHn (GOpMUPYIOT
Oosiee IMOKyIO, pe3yJIPTaTMBHYIO CTPATEIrVIIO
Om3Heca.
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